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Aprio, LLP
310 Passaic Avenue 

Fairfield, NJ 07004

Phone: 973-808-9500

Email: info@apriocpa.com

Web: www.aprio.com 

No. of Employees: 1,000 

Key Executives: Richard Kopelman, 
Managing Partner and CEO; Simeon Wallis, 
Chief Investment Officer and Aprio Wealth 
Management; Adam Venokur, Northeast 
Regional Leader; Lawrence Leaf, National 
Estate Planning and Trust Leader  

Products/Services: Full-service business 
advisory and certified public accounting firm.

Year Founded: 1952

Aprio is “passionate for what’s next,” and their latest 
expansion to the Northeast with a new Fairfield 
office proves their dedication to this motto. 

Nationally recognized and highly ranked, Aprio, LLP is a 
premier, full-service business advisory and certified public 
accounting firm headquartered in Atlanta, GA. Having expe-
rienced year-over-year growth and a growing client base in 
the Northeast, Aprio broadened their presence in the region 
by merging with New York-based firm Tarlow & Co in 2021 
and most recently with Fairfield-based firm formerly known 
as Leaf, Miele, Manganelli, Fortunato & Engel LLC (Leaf Saltz-
man) in June 2022. Now with an established local office, 
Aprio provides their clients with a full breadth of capabilities 
to help them successfully manage their financial future and 
achieve what’s next. 

While that might seem like an impossible task in an 
ever-changing economic climate, Aprio’s advisors prioritize 
clients’ goals and objectives by approaching each obstacle 
strategically and holistically, keeping in mind the businesses’ 
short term, intermediate, and long-term needs. National 
Estate Planning and Trust Leader Lawrence Leaf admits the 
current state of the economy is “complicated,” but that calcu-
lated planning can position businesses and individuals for 
significant growth even during challenging economic times. 

“At any given moment, there are relatively better opportu-
nities than at other times,” Leaf said. “For us it’s really import-
ant to understand the client’s goals and objectives—what 
are they trying to accomplish, what stage of life are they in, 
their appetite for risk—so we can shift into directions that 
focus on areas that are better positioned to perform well in 
inflationary or slowing growth environments.” 

Serving a range of industries in their northeast office, 
including manufacturing and distribution, construction and 
real estate, professional services, and international and pri-
vate equity, Aprio equips each client with comprehensive 
business advisory services. The firm offers expert teams and 
resources across services that include specialty tax (Research 
& Development, State and Local Tax, International), out-
sourced accounting, and cybersecurity. Plus, a promise to 
create exceptional experiences for clients.

Operating with a clear focus on accelerating business 
growth, Aprio consistently delivers results even when nav-
igating economic uncertainty. “There’s always a level of 
unpredictability that we factor in,” Leaf said. “We monitor 
policy changes, the economy, and markets to provide stra-
tegic solutions to each client, and we trust what has worked 
from a process perspective over the long run.” 

Aprio has grown over the last 70 years to a top-35 firm 
through expanded services and capabilities and has com-
pleted more than 14 strategic mergers and acquisitions in 
the last five years. The firm has grown to over 1,000 team 
members, with teams that speak more than 30 languages 
and clients in over 50 countries, and has additional offices in 
New York City, San Francisco, and Nashville. The firm also has 
a division that offers support to other firms, helping them 
serve their clients by connecting them with resources to 
complete projects in specific areas such as business valua-
tion, employee retention credits, and international tax. 

For more information about Aprio and its services, visit 
http://www.aprio.com/newjersey/

Aprio, LLP: Achieve ‘What’s Next’ With Confidence 

Aprio, LLP’s newly established Fairfield-based office to meet growing demand in the northeast region, led by Larry Leaf (top) and Adam Venokur.
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Peapack Private 
Investment Banking
500 Hills Drive, Suite 300
Bedminster, NJ 07921
Phone: 908-470-6419
Email: ewaser@pgbank.com

Web: www.peapackprivate.com/
investmentbanking

No. of Employees: 10

Key Executives: Eric H. Waser, EVP, Head of 
Peapack Private Investment Banking; Patrick 
R. Brocker, SMD Head of Structured Finance;
Matthew Luczyk, VP Head of Corporate
Advisory

Products/Services: Corporate advisory 
services and direct lending solutions to 
middle market companies and their owners:  
merger and acquisition (M&A), capital 
formation, corporate finance and on-balance 
sheet solutions.

Year Founded: Peapack Private Investment 
Banking was established in 2019 as the 
investment banking division of Peapack-
Gladstone Bank. Member FDIC

It’s rare to be a centenarian and still be a mover and a 
shaker, but Peapack-Gladstone Bank is certainly doing 
just that. 

Headquartered in Bedminster, Peapack-Gladstone Bank 
was founded in 1921. As would be expected with a 100-year-
old business operating in a very dynamic field, the Bank has 
gone through many changes through the years. 

Most recently, in 2019, the Bank expanded its corporate 
advisory and structured finance business by establishing 
Peapack Private Investment Banking. Today, the division is 
working hard to position itself as one of the best investment 
banks in the United States.

“Over the past several years, Peapack Private Investment 
Banking has provided numerous business owners with 
extraordinarily successful outcomes,” says Eric Waser, Head 
of Peapack Private Investment Banking. “Our capabilities 
align perfectly with our more than 100-year-old strategy of 
helping business owners build their legacies.”

“We offer traditional investment banking solutions, like 
helping a business owner sell their business, as well as strate-
gic financial advisory services to help owners at a crossroad. 
Couple this with the Bank’s ability to lend and plan for a 
successful exit from a tax perspective, and we provide a 
full-service experience that smaller, independent firms can-
not offer,” Waser says.

 The team’s primary clients are privately held family-owned 
businesses. “We often work with the second or third genera-
tion that are seeking to understand business valuations and 
determine strategies that address their objectives,” Matthew 
Luczyk, Head of Corporate Advisory at Peapack Private 
Investment Banking says.

Providing broad investment banking and wealth capa-

bilities under one roof sets Peapack Private apart from the 
competition. “Having the ability to both advise and execute 
merger and acquisition options, provide financing solutions, 
and to do so under the umbrella of protecting and growing 
a family’s wealth, isn’t available to most business owners,” 
Luczyk  says. “Most advisors take a transactional approach, 
whereas we focus on setting up the most tax efficient strat-
egy to help owners retain as much wealth as possible. Our 
philosophy? It’s not what you sell your business for, it’s what 
you keep.” 

According to Waser, a common misconception about 
investment banking is that most firms are short-term trans-
actional participants. “Our relationship approach in support-
ing the investment banking needs of our clients mirrors the 
relationship-based long-term approach we take with our 
banking and wealth clients. Being part of a well-capitalized 
institution that is more than 100 years old allows us to 
provide our clients with a long-term agnostic approach to 
assignments,” Waser explains.

Looking to the future, Peapack Private Investment Bank-
ing will continue to be driven by the motto established with 
the founding of the original Gladstone-based Bank over a 
century ago: providing value-added banking services to the 
community in an environment steeped in integrity and trust.

“Our success with assisting business owners with grow-
ing and monetizing shareholder value is resonating with 
clients,” Waser said. “Our ability to provide good outcomes is 
only limited by resources, and Peapack-Gladstone Bank has 
committed the capital to help Peapack Private Investment 
Banking grow.”

Securities offered through our affiliated broker dealer, 
PGB Securities LLC., member FINRA.

Continuing a Century-Old Strategy of Helping Businesses Build their Legacies

Pictured from left, Matthew Luczyk, Vice President, Head of Corporate Advisory and Eric H. Waser, Executive Vice President, Head of Peapack Private Investment Banking


